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3 consistently high quality
    products 

3 exceptional customer service

3 innovative solutions such as
    the new barrier and anti-glug
    products

3 superior on-time delivery
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Class Plastics is the 

industry leader in 

manufacturing and 

delivering high quality 

and innovative rigid 

packaging solutions.  

Tailored made to the 

agricultural 

and horticulture sector:

For further information contact:  

Barry McCarthy 

Queensland Operations and 

Marketing Manager

Queensland Office, 13 Computer Rd, 
Yatala QLD 4207 

(07) 3807 9779
classplastics.com.au

Mr May has been Monsanto’s 

technology development lead for 

four years and has been with the 

company in various roles over 14 

years, including previously leading 

Deltapine’s Australian operations. His 

deep knowledge of the business, his 

record in developing and launching 

new products such as Bollgard 3 and 

his extensive experience in cotton and 

canola provides important continuity 

for the business and its customers. 

In his new role, he will be responsible 

for leading Monsanto’s Rowcrop, Crop 

Protection and BioAg business units to 

ensure the company continues to offer 

farmers the innovative technology they 

need to improve their productivity and 

sustainability.

Mr Kruithoff becomes Monsanto’s 

marketing and product development 

lead for Asia and Africa. He will lead 

the company’s marketing organisation 

responsible for its broadacre crops, 

crop protection and seed-applied 

solutions businesses across diverse 

markets in Asia and Africa.

F4F expands 
its team
F4F Agriculture, Australia and 

New Zealand’s major agribusiness 

technology provider, is significantly 

stepping up its customer presence 

with two new appointments. 

Paul O’Malley 

and Warren 

Ramsey have 

started with F4F 

as key account 

managers 

operating 

across the 

entire business. 

Previously 

account 

management 

was shared between Glen Andrews 

and Scott Mckinnon, which was 

a challenge in light of the other 

demands of their roles in the business. 

Both new 

account 

managers have 

a wealth of 

agribusiness 

experience and, 

coming from 

different sectors 

in the industry, 

will complement 

each other 

and bring 

additional value to F4F customers and 

agribusiness.

Mr Ramsey has worked in crop 

protection for 20 years and has a 

wide breadth of experience in sales 

and account management. He is 

looking forward to applying his 

supplier knowledge and experience 

to all customers and bringing them 

new business capabilities, while 

also expanding into new sectors and 

helping clients realise the benefits of 

using the latest technology. 

Mr O’Malley brings 20 years of retail 

management experience to the team. 

He will be at home working with F4F’s 

retail clients and is passionate about 

extending his experience with supplier 

businesses to bring new ways of 

delivering value to all F4F clients. 

Both men will be based in Melbourne 

and will work closely with the Sydney-

based implementation teams to 

expand the F4F footprint in Australia. 

This will allow a new level of service to 

Melbourne clients, while also making 

much more time available for business 

development activities with all clients 

across Australia. 

Paul O’Malley

Warren Ramsey
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